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541-Unit Newly Constructed Self-Storage Facility BROKER CONTACT:
102 Christian Road, Ennis, TX 75119 Brandon Brooks Shane Wilder
brandon@theambrosegroup.com swilder@theambrosegroup.com
(817) 253-8362 (817) 676-3422

The Ambrose Group
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Property Name
Christian Self Storage

Year Built
2024

NRSF
51,750

Total Units
521 Enclosed / 20 Trailer Parking

Construction
Steel Units with Concrete Drives

Avg. Unit Size
99.33 Sgq. Ft. (Excluding Parking)

Security
Gated, Brick Fencing, Keypad Entry, Security Cameras

Management
On-Site Office / Family Operated / storEdge Software

Unit Types
Ambient, Drive-Up

Website
christianroadstorage.com

Drone Video
Click Here



https://www.christianroadstorage.com/
https://www.youtube.com/watch?v=M-zlILFn9vY
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Address
102 Christian Road, Ennis, TX 75119

Land Size
4.150 Acres (180,774 Sq. Ft.)

Coordinates
32.362169429077305, -96.63244831148631

Zoning
CC, Commercial Commercial

Tax Parcel (APN)
302390

Tax Rate

2.17085%

Schools
Ennis ISD

Legal

George G. Alford Survey, Abstract 27, Ennis, Ellis
County, Texas

Frontage
Christian Road and North Interstate Highway 45
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Income 1mile 3miles 5 miles

Avg. Household Income ~ $86,624 $86,955 $85,858

Alsdorf

Median Household Income $72,681 $67,066 $68,161

Population 1mile 3 miles 5 miles
2024 Population 2492 20455 27,574
2020 Population 1,935 18,422 24,541

2029 Population Projection 3,177 25,667 34,648
Annual Growth 2020-2024 28.79%  11.04% 12.36%

Annual Growth 2024-2029 27.49%  25.48%  25.65%

Housing 1mile 3miles 5 miles

Median Home Value $233,440 $219,791 $219,062

2024 TAXRATES

Median Home Year Built 2009 1985 1989

Ellis County 0.273992
Ennis ISD 1.215200
City of Ennis 0.681658

Demographics sourced from CoStar
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TOP MARKETS FOR EMPLOYMENT GROWTH

50 MARKET Y-0-Y GROWTH

DALLAS FORT WORTH

New York 2 New York 146,500

3  Houston 118900
4 Los Angeles 111,800
5  Philadelphia 88.800
6  Boston 86.603
7 Chicago 23.000
8  Atlanta 79.400
9  Washington, D.C. 67.500
10 Tampa 64,500

33

Companies TOP MARKETS BY % FOR EMPLOYMENT GROWTH
MARKET Y-0-Y CHANGE
1 Charleston 57%
2  LasVegas 4.6%
DALLAS-FORT WORTH FORTUNE 500 HEADQUARTERS 3 San Antonio 44%
- 4  Tampa 44%
Ex¢onMobil MSKESSON g ATE&T = ueeor raansres  GATERPILLAR' \ . . o
awsacer  TEOEOY  CBRE  DIONEER  souweste RV | ° MR =
7 Jacksonville 41%
charles scHWAB @ *5'[ Texas Tenet vacobs FLUOR, DALLAS FORT WORTH

9  Nashwille 4.0%

VIETDA AZCOM 3 Celanese @ ENLINK €) By | 0 Orlanso 3.9%
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Texas Economy is 8" largest in the world

Around 30.5 million residents,
| | | maklng it the second most populous state after California

........................................................................................................................................

G D P ' “ Texas has a large and diverse workforce,

contributing to its economic strength.

Texas's GDP reached
$2.694 trillion

2 in 2023, E)konMObil S\/sco A%ermzlgg\‘ % AT&T
Texas Is the second- : making it the second- =
largest state by land area : largesteconomy  : 53 Fortune 500 companies that are headquartered there, which

TS OpEiEE in the US after California include ExxonMobil, AT&T American Airlines, and Sysco.
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WHERE ALL THE U-HAULS ARE HEADED

U-HAUL

U-HAUL’S TOP GROWTH STATES

' State
‘J #1 Texas #1
’ # Florida #
‘ #3 South Carolina #4
#4 North Carolina #19
#5 Virginia #31
#6 Tennessee #3
#7 Arizona #5

Growth State for 2" consecutive year, .
fifth time since 2016 #8 Georgia 723
#O Ohio #24
. #10 Idaho #9

. South . West . Midwest
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The Dallas/Fort Worth (DFW) area is a vibrant
region spanning 12 counties, including the cities
of Dallas, Fort Worth, and over 150 other
municipalities. As the largest urban agglomeration
in Texas and the fourth largest in the United
States, DFW covers an area of 9,286 square
miles and is home to approximately 71 million

residents. The region is globally connected

| 77 ]
-
R

~through the nation's fourth-busiest airport, which

offers 55 international flights. North Texas' GDP is %
estimated at $486 billion, and if DFW were aﬂ E

" standalone state, it would rank as the 9th.largest ;’? ......, :
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Brandon Brooks Shane Wilder

brandon@theambrosegroup.com swilder@theambrosegroup.com
(817) 253-8362 (817) 676-3422

This Offering Memorandum contains confidential information and is intended solely for the person to whom it is delivered. It may not be reproduced,
distributed, or used for any purpose other than evaluating the potential acquisition of the property. All information contained herein is believed to be reliable,
but no warranty or representation is made as to the accuracy or completeness of any information, projections, or estimates. Prospective purchasers should

conduct their own independent investigation and analysis of the property, including physical inspections, financial review, and verification of zoning and
legal matters.
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11-2-2015
/‘F\\ Information About Brokerage Services
TREC Texas law requires all reaf estate license holders to give the following information about
e brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
* A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker,
® A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker,

A BROKER'S MINIMUNM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
* Putthe interests of the client above all others, including the broker's own interests;
= Inform the client of any material information about the property or transaction received by the broker;
s Answer the client’s questions and present any offer to or counter-offer from the client; and
s Treat all parties to a real estate transaction honestly and fairy.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becormnes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disciosed to the agent or subagent by the buyer or buyer’'s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underiined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
= Must treat all parties ta the transaction impartially and fairly;
* May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) 1o cornmunicate with, grovide opinions and advice to, and carry out the instructions of each party to the transaction.
= Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
© that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclase, unless required to do so by law,

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement o represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
» The broker’s dufies and responsibilifies to you, and your obligations under the representation agreement.
* Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services, Please acknowledge receipt of this notice below and retain a copy for your recorts

David Michael Ambrose 382964 david@theambrosegroup.com 713.688.7733

blcensad Broker /Broker Firm Name or License No, Email Phone
rimary Assurmned Business Name

713.688.7733

Designated Broker of Firm License No. Email Phone
David Michael Ambrose 382964 david@theambrosegroup.com
Licensed Supervisor of Sales Agent/ License No. Ermail Phone
Associate
Brandon Miles Brooks 639787 brandon@theambrosegroup.com 817.253.8362
Sales Agent/Associate’s Name License Na. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

IAES 1-0

11-2-2015
/\*\ Information About Brokerage Services @.

TREC Texas law requires oll real estate license holders to give the following information about P
R brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
= A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
* A SALES AGENT must be sponsored by a broler and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
+ Put the interests of the client above all others, including the broker's own interests;
® Inform the client of any material information about the property or transaction received by the broker;
* Answer the client’s questions and present any offer to or counter-offer from the client; and
# Treat all parties to a real estate transaction honestly and fairly

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually In a written listing to sell or property management agreement. An owner's agent must perform the broker's mini mum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer's agent,

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary;
* Must treat all parties to the transaction impartdally and fairly;
o May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer| to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction,
* Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
# The broker's duties and responsibilities to you, and your obligations under the representation agreement,
Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated,

LICENSE HOLDER CONTACT INFORMATION: This natice is being provided for infarmation purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

David Michael Ambrose 382964 david@theambrosegroup.com 713.688.7733

Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

713.688.7733

Designated Broker of Firm License No. Email Phone
David Michael Ambrose 382964 david@theambrosegroup.com
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
Shane Emmett Wilder 790036 swilder@theambrosegroup.com 817 676.3422
Sales Agent/Associate’s Name License No. Email Phane
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission

Information available at www .trec.texas.gov
1ABS 1-0




