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LITTLE MARVELS

Montessorxi

Little Marvels Montessori BROKER CONTACT:
2798 McDermott Road, Plano, TX 75025 Brandon Brooks SR Bl

swilder@theambrose:

brandon@theambrosegroup.com

The Ambrose Group (817) 253-8362 (817) 676-3422



/@\ Executive Summ

* EST. 1994 %

Little Marvels Montessori Academy of North Texas is a premier early childhood education center renowned for
its exceptional Montessori curriculum and strong community reputation. The property offers an outstanding

investment opportunity, featuring a fully operational and established school in one of Plano’s most desirable

neighborhoods.

Ca, Constructed in 2020, the property offers 257 feet of frontage along McDermott Road and 46 parking spaces

By (3.85/1,000 SF). Ideally situated near Independence Parkway and Hedgcoxe Road, it’s surrounded by family-friendly .
P amenities including Russell Creek Park, Ridgeview Park, and Ridgeview Ranch Golf Course.

: ": .;
_ % Investment Highlights .
7 ym - s . : . %
’ e Positioned on 2.99 acres in a rapidly expanding Plano submarket, the property offers strong long-term growth i
- i potential and enduring community value. T
- £ e Surrounded by major amenities including Kroger, Walmart, and the YMCA & '-
e Licensed capacity of 237, with an enrollment of 85. %@”

2 e Driven by strong market growth, the five-mile population is projected to rise 4.4% annually through 2029, =

sustaining demand for quality educational facilities.
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Address
2798 McDermott Road, Plano, TX 75025

Land Size
3.00 Acres (130,636 SF)

Coordinates
33.10014919282592, -96.7468321914742

Zoning
F1- Real Commercial

Tax Parcel (APN)
PD#: 2667172

Tax Rate
1.707713%

Schools
Plano ISD

Legal
NORTHPOINTE ASSEMBLY OF GOD (CPL), BLK A,
LOT 1

Frontage
McDermott Road
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Little Marvels Montessori Academy is dedicated to
nurturing excellence in early education and inspiring
each child’s natural curiosity and growth. Rooted in the
philosophy of Dr. Maria Montessori, the school cultivates
an environment of respect, compassion, and purposeful
learning. Each classroom functions as a dynamic
community where children explore at their own pace
under the guidance of certified Montessori educators.

e Montessori Method: Independent, hands-on, real-
world learning.

e Core Studies: Life skills, math, language, science,
arts, geography.

e Age-Targeted Programs: Infants (6 weeks-12
months) to Elementary (6-12 yrs).

e Holistic Focus: Spanish, yoga, music, and art
enrichment.

e Participates in the Child Care Services (CCS)
program, expanding accessibility and supporting

stable enroliment.

\ ' /7
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Academic
Excellence

Self-Discipline

Curiosity
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WEEKLY TUITION FEES

School Standard 3 Days Only 3 Days Only
P Day Day ;u_gozar:_ > I?:-I:I;OD_ay Schools Day Full Day
rogram (8:30am- (8:30am- 500 1130 (8:30am- (7:00-
3:30pm) 5:00pm) :00pm) :30am) 3:30pm) 6:00pm)
Infants
(6 weeks- 22 $270 $295 $310 $205 $210 $225
months)
Toddlers
(22 months-3 $250 $265 $285 $200 $210 $215
years)
Primary/
Elementary $235 $260 $275 $195 $200 $205
(3 yrs.-6yrs.)
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Income 1mile 5miles 10 miles

Avg. Household Income ~ $160,040 $139,405 $134,123

Median Household Income $142,585 $110,110 $104,463

VILLAGES.OF
STONELAKE T
ESTATES |
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 PHILLIPS
CREEK RANCH |

Population 1mile 5miles 10 miles N 4 v
2024 Population 19,085 376,807 1,196234 .. Whw ’ |

2020 Population 18,291 330,714 1,075,896

¥4

NORTHEAST.
t CARROLLTON

2029 Population Projection 23,070 460,725 1,440,530 B T s
. | ORTS ‘

Annual Growth 2020-2024  1.1% 3.5% 2.8%

Annual Growth 2024-2029 4.2% 4.4% 4.1%

Housing 1mile 5miles 10 miles

Median Home Value $403,003 $428,716 $422,298 2025 TAX RA TES

Median Home Year Built 1996 1999 2000 City of Plano $0.437600
Collin County $0.149343

Collin College $0.081220

Plano ISD $1.039550

Total $1.707713

Demographics sourced from CoStar
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TOP MARKETS FOR EMPLOYMENT GROWTH
MAREKET Y-0-Y GROWTH

1 DALLASFORT WORTH 165,700

New York 2 New York 146500
3  Houston 118.900

nsylvania

4 Los Angeles 111.800

5  Philadelphia §8.800

6  Boston 86.603

7 Chicago 23.000

8  Atlanta 79,400

9  Washington D.C. 67.500

10 Tampa 64,500

33

Compames TOP MARKETS BY % FOR EMPLOYMENT GROWTH
MAREKET Y-0-Y CHANGE
1 Charleston 57%
2 LasVegas 4.6%
DALLAS-FORT WORTH FORTUNE 500 HEADQUARTERS 3 San Antonio 44%
4 T 4.4%
ExtonMobil MSKESSON % AT&T =, enency reansren CATERPILLARY \__, : ;j A
Aprsacer  DRHORN  CBRE ~ DIONEER  southwests  [NYBuMers il
7 Jacksonwille 41%
charlesscHwab @ *5'[ Texas Tenet vacobs FLUOR, DALLAS-FORT WORTH

9  Nashwille 4.0%

VISTBA  ASCOM /2 Celanese D O By | 0 oo —
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Texas Economy is 8" largest in the world
Around 30.5 million residents,
| | | makmg it the second most populous state after California

........................................................................................................................................

G D P ' “ Texas has a large and diverse workforce,

contributing to its economic strength.

e et s s Se RS e R S B I B R | SR |
$2.694 trillion :
in 2023, - ExxonMobil S\/SCO A?ﬁiirc‘gg\‘ \ﬁ AT&T
Texas is the second- : making it the second- ° '
largest state by land area largest economy  : 53 Fortune 500 companies that are headquartered there, which

NS, 5 ope EOR ‘in the US after Callfomla include ExxonMobil, AT&T American Airlines, and Sysco.

square miles. : § : W
: : : Texas is home to 3.2 million
: % : : small businesses
S W :

j/ Leading producer of
STATE :  crude oil nationwide

.......................................................................................................

T F t 1
Roﬂ Oor corporate # STATE TAX /\/INumber 1 jobs creator in 2023,
), 4 :

relocations & FOF Evraes
expansmns p : Texas added 326,700 jobs

D

:l

and hundreds of

publicly traded firms

Texas does not have an :
estate tax or inheritance tax. :
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The Dallas/Fort Worth (DFW) area is a vibrant
region spanning 12 counties, including the cities
of Dallas, Fort Worth, and over 150 other
municipalities. As the largest urban agglomeration

in Texas and the fourth largest in the United

States, DFW covers an area of 9,286 square
miles and is home to approximately 71 million
residents. The region is globally conmected i
~ through the nation's fourth-busiest airport, which

offers 55 international flights. North Texas' GDP is

estimated at $486 billion, and if DFW were a
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2-10-2025
///*\ Information About Brokerage Services @

TREC Texas law requires all real estate license holders to give the following information about o
e brokerage services to prospective buyers, tenants, sellers and landlords.
TYPES OF REAL ESTATE LICENSE HOLDERS:
* A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
+ A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
+ Put the interests of the client above all others, including the broker’s own interests;
* Inform the client of any material information about the property or transaction received by the broker;
* Answer the client’s questions and present any offer to or counter-offer fram the client; and
+ Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER [SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction kmown by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’'s agent fees are not set by law and are fully
negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer’s agent must perform the broker’s minimum duties above and must inform the buyer of any
material infarmation about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent. A buyer/tenant's agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
+ Must treat all parties to the transaction impartially and fairly;
* May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
* Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law,

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
» The broker's duties and responsibilities to you, and your obligations under the representation agreement.
« Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

David Michael Ambrose 382964 david@theambrosegroup.com 713.688.7733

Licensed Broker /Broker Firm Name or License No, Ernail Fhone
Primary Assumed Business Name

David Michael Ambrose 382964 david@theambrosegroup.com 713.688.7733

Designated Broker of Firm License No. Email Fhone
Iiiscseor::siggleSuper\risor of Sales Agent,/ License No. Email Phone
Shane Emmett Wilder 790036 swilder@theambrosegroup.com 817.676.3422
Sales Agent/Associate’s Name License No. Email Fhone
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

IABS 1-1
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///*\ Information About Brokerage Services @

TREC Texas law requires all real estate license holders to give the following information about o
e brokerage services to prospective buyers, tenants, sellers and landlords.
TYPES OF REAL ESTATE LICENSE HOLDERS:
* A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
+ A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
+ Put the interests of the client above all others, including the broker’s own interests;
* Inform the client of any material information about the property or transaction received by the broker;
* Answer the client’s questions and present any offer to or counter-offer from the client; and
+ Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER [SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction kmown by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’'s agent fees are not set by law and are fully
negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material infarmation about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent. A buyer/tenant's agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
+ Must treat all parties to the transaction impartially and fairly;
s May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
* Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law,

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
» The broker's duties and responsibilities to you, and your obligations under the representation agreement.
» Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

David Michael Ambrose 382964 david@theambrosegroup.com 713.688.7733

Licensed Broker /Broker Firm Name or License No, Ernail Fhone
Primary Assumed Business Name

David Michael Ambrose 382964 david@theambrosegroup.com 713.688.7733

Designated Broker of Firm License No. Email Fhone
%cse&siggeSuper\risor of Sales Agent/ License No. Email Phaone
Brandon Miles Brooks 639787 brandon@theambrosegroup.com 817.253.8362
Sales Agent/Associate’s Name License No. Ernail Phone
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission

Information available at www.trec.texas.gov
IABS 1-1




